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Asset Allocation 

Micro bulls versus the macro bears 

As expected during this phase of the economic cycle, the corporate results for Q2 2010 are far above analysts’ 
forecasts. However, the positive micro data are juxtaposed by a rapid deterioration in the macro data, above all in 
the USA. We expect the micro data to dominate in the short term and support a temporary recovery in the equity 
markets. Nevertheless, investors should consider reducing their risk positions in strong market phases ahead of 
the expected slowdown in growth. We have therefore downgraded commodities from overweight to neutral.  

Review: Risk appetite returns gradually  
The stock markets have been on a rollercoaster ride 
since the end of May. Whereas in June, investors were 
primarily concerned about the high public deficits in the 
euro countries, recession fears came into focus in July. 
That said, the first positive corporate results for Q2 2010 
have supported the equity markets. On the whole, inves-
tors’ risk aversion has gradually declined in recent weeks 
(see following chart on the hedging costs for EMU bank 
bonds and sovereigns).  
 
EMU: Hedging costs for banks and government bonds 
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Macro outlook: Surprisingly pronounced cooling 
Altogether, global growth has cooled very noticeably in re-
cent months, surprising observers. In China, monetary 
and fiscal policy tightening already left noticeable traces 
on economic growth in Q2 2010. In the USA, leading in-
dicators signal a clear slowdown in growth momentum af-
ter hitting a peak in April. Aside from several emerging 
market countries like India that are still in a cyclical up-
swing, there are a few positive exceptions in Europe as 
well. The two largest countries, Germany and France, re-
corded a surprisingly strong improvement in their busi-
ness climate in July. Thanks to the weak euro, growth 

momentum in the Euroland should last a little while 
longer. 
 
Regional differences in growth momentum  
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Equity strategy: Focus on emerging markets  
The main reasons for a summer rally have been con-
firmed in recent weeks. First, we expect the euro crisis to 
disappear from investors’ radar screens. Second, we saw 
the positive corporate earnings surprises in Q2 2010 as 
a stock market driver. So far, just over 60% of S&P 500 
companies have published their results. And roughly 75% 
of these companies have surpassed analysts’ earnings 
expectations. Despite the headwind from the poor macro 
data, we still expect equities will be able to post gains in 
the coming weeks. The slowdown in economic growth in 
H2 2010 suggests financial analysts will have to revise 
their earnings expectations for 2011 sharply downward. 
Hence, most regions have limited upside potential, at 
least until the end of the year. We believe the emerging 
market countries – especially in Asia, where valuations 
are inexpensive – have the most potential. Many global 
investors are underinvested in the emerging countries. 
Additional money inflows should lead to a further outper-
formance. We take a neutral stance on US equities. We 
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favour European equities over Japan, which we have un-
derweighted. Regarding individual sectors, we favour fi-
nancial service providers and technology shares, which 
offer above-average growth potential and are underval-
ued. 
 
Bond strategy: Bonds have little or no potential 
The rally in AAA-rated government bonds continued at the 
beginning of Q3 2010. Despite the impending slowdown 
in growth, we do not think bonds have any more potential 
owing to the various factors that determine long-term in-
terest rates (interest rate policy, real yields and inflation 
expectations). Incipient deflation fear is the only factor 
capable of driving interest rates temporarily lower. Our 
valuation models for credit spreads show that corporate 
bonds are inexpensive and still have a little potential left. 
We therefore favour high-quality corporate bonds over 
government bonds. 
 
Currencies: US dollar suffers under recession fears 
The US dollar suffered a setback in June/July because 
concerns of a fresh recession, a so-called «double dip», 
undermined confidence in the US currency. Many inves-
tors who had speculated on a euro devaluation in Q2 
2010 closed out their positions, which resulted in strong 
movements in the currency markets. The high level of un-
certainty is keeping demand for the Swiss franc steady. 
We expect the Swiss franc’s firm trend against the euro 
to continue. 
 
Alternative assets: Only isolated opportunities 
Real estate assets and commodity prices recovered in 
July, although the outlook is somewhat overcast. There is 
a risk of a fresh setback in the US housing market, which 

could also dampen sentiment toward real estate assets 
in the medium term. Likewise, commodity prices could 
come under pressure from the slowdown in growth follow-
ing a temporary recovery. We see good investment oppor-
tunities in the area of structured products, which stand to 
profit from the above-average level of volatility. 
 
Asset allocation: Overweight alternative assets 
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Asset allocation: Tactically neutral positioning 
We continue to anticipate higher equity prices in the short 
term on the back of positive corporate results. However, 
the expected slowdown in growth harbours significant 
risks, which is why we remain tactically neutral. Since we 
intend to reduce the portfolio risks towards autumn, we 
have just now reduced the commodities weighting from 
overweight to neutral. We do not see any more potential 
for bonds at this level. We therefore remain underweight 
and have parked the proceeds from the sale of commod-
ity assets in the money market. 

Philipp E. Bärtschi, CFA 

 
 
Attractiveness of different asset classes 
 Asset class Switzerland Euroland UK USA Japan Emerging 

Money market +       
Currencies  = = = = = = 
Equities = =/+ =/+ =/+ = - = 
Bonds - - - + = + = 

  Total return Real estate Commodities 

Alternative assets + + = = 

Source: Sarasin   
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Investment Policy Private Banking 
Asset Allocation <defensive> 
Asset Class CHF EUR USD GBP

Cash 2.5 2.5 2.5 2.5
Bonds 60.0 60.0 60.0 60.0
Home 47.5 60.0 60.0 60.0
World 12.5 0.0 0.0 0.0
Equities 20.0 20.0 20.0 20.0
Home 10.0 10.0 10.0 10.0
World 10.0 10.0 10.0 10.0

Developed Markets 7.0 7.0 7.0 7.0
Emerging Markets 3.0 3.0 3.0 3.0

Alternative Assets 17.5 17.5 17.5 17.5
Return of SAA (1985-2009) 5.4% 7.5% 8.3% 8.6%
Risk of SAA (1985-2009) 4.5% 4.6% 4.7% 5.1%

 

   TAA SAA
  Cash 2.5 0.0
  Bonds 60.0 65.0
  Equities 20.0 20.0

  Alternative 17.5 15.0
 

Asset Allocation <balanced> 
Asset Class CHF EUR USD GBP

Cash 2.5 2.5 2.5 2.5
Bonds 35.0 35.0 35.0 35.0
Home 25.0 35.0 35.0 35.0
World 10.0 0.0 0.0 0.0
Equities 45.0 45.0 45.0 45.0
Home 22.5 22.5 22.5 22.5
World 22.5 22.5 22.5 22.5

Developed Markets 15.5 15.5 15.5 15.5
Emerging Markets 7.0 7.0 7.0 7.0

Alternative Assets 17.5 17.5 17.5 17.5
Return of SAA (1985-2009) 6.6% 8.0% 9.1% 9.0%
Risk of SAA (1985-2009) 8.5% 8.5% 7.9% 8.3%

 

   TAA SAA
  Cash 2.5 0.0
  Bonds 35.0 40.0
  Equities 45.0 45.0

  Alternative 17.5 15.0
 

Asset Allocation <dynamic> 
Asset Class CHF EUR USD GBP

Cash 2.5 2.5 2.5 2.5
Bonds 10.0 10.0 10.0 10.0
Home 7.5 10.0 10.0 10.0
World 2.5 0.0 0.0 0.0
Equities 70.0 70.0 70.0 70.0
Home 35.0 35.0 35.0 35.0
World 35.0 35.0 35.0 35.0

Developed Markets 24.0 24.0 24.0 24.0
Emerging Markets 11.0 11.0 11.0 11.0

Alternative Assets 17.5 17.5 17.5 17.5
Return of SAA (1985-2009) 7.6% 8.2% 9.6% 9.2%
Risk of SAA (1985-2009) 12.9% 12.9% 11.8% 12.0%

 

   TAA SAA
  Cash 2.5 0.0
  Bonds 10.0 15.0
  Equities 70.0 70.0

  Alternative 17.5 15.0
 

TAA = Tactical Asset Allocation; short term strategy based on return/risk expectations 
SAA = Strategic Asset Allocation; long term strategy based on investment profiles 

 



Sustainable Swiss Private Banking since 1841.

Not every long-term investment automatically promotes  

sustainability. On the other hand, the type of sustainable  

investment offered by Bank Sarasin over the past  

20 years has always represented long-standing term commitment  

to a better future. That goes without saying for Sarasin,  

a bank that places great store by processes that are socially  

responsible, environmentally friendly and cost effective.  

If only more companies followed our example.  

Tel. 0800SARASIN, www.sarasin.ch/nachhaltigkeit  

doesn’t always mean

But sustainable

Long-term
sustainable.

is always
long-term.
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Our Investment Ideas – Recommendation of the Month 

Vinci Capital Goods 

Vinci is the world’s biggest concession and construction group, employing more than 160,000 people. It has op-
erations in around 100 countries and in 2009 posted group sales of EUR 31.9 billion. The company manages more 
than half of France's motorway concessions, with a network of over 4400 km. Vinci has extensive experience in 
structuring and implementing large-scale Public-Private Partnership (PPP) projects, which offer the company good 
growth opportunities even when public spending is being cut back. Vinci produces a consistently good operating 
cash flow and higher than average operating margins. The share’s valuation offers considerable upside potential 
and at the same time an attractive dividend yield. 

 
Solid results despite challenging conditions 
Despite the adverse conditions in 2009, which forced 
down sales by 5% to EUR 31.9 billion, the world’s biggest 
concession and construction group generated EBIT of 
EUR 3.19 billion and consequently an operating margin of 
10%. Thanks to the selective acceptance of contracts, ef-
ficient project controlling and the good liquidity provided 
by the concession business, the group achieved an oper-
ating cash flow of EUR 3.3 billion, with net cash in-
creased to EUR 6.0 billion. The high order backlog of EUR 
24 billion meant that Vinci got off to a very promising 
start in 2010. 
 
Concession business is a solid backbone 
As Europe’s biggest motorway operator, Vinci has a road 
network of 4400 km in France alone. In addition Vinci 
also operates numerous other national and international 
concessions in the form of airports, road & rail infrastruc-
tures, bridges and other facilities. The company is market 
leader in car park management in Europe and also has a 
market presence in the US and Canada. It manages a to-
tal of 1.25 million parking spaces and around 2300 car 
parks. Although the concession business only contributes 
15% of total group sales, it makes up around 60% of 
Vinci’s enterprise value due to its nature. 
 
PPP contracts and regional mix provide a good defence 
against budget cuts 
Vinci has extensive experience in structuring and imple-
menting large-scale Public-Private Partnership (PPP) pro-
jects, which offer the company good growth opportunities 
even when public spending is being cut back. Within 
Europe not just France and Germany, but especially cen-
tral European countries still hold enormous potential for 

PPP solutions. These are all regions where Vinci is al-
ready very well established. 
 
Valuation offers good upside potential after price dips 
Despite its excellent market position and solid balance 
sheet, with high cash flow generation and higher than av-
erage margins, the company is still valued at a discount 
to its peers in terms of both P/E EV/EBITDA ratios. This 
discount is not justified. The share’s valuation offers 
considerable upside potential and at the same time an 
attractive dividend yield. 

philipp.gamper@sarasin.ch 
 
Share Price Performance (EUR) Price (EUR) 37.15 
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Valuation Metrics 
Data as of 30.07.2010 2009A 2010E 2011E

P/E 11.6 11.9 11.1
EPS growth (%) 0.3 -2.5 7.0
EV/Sales 1.1 1.0 1.0
Div. Yield (%) 4.4 4.4 4.5

Source: Datastream 
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Equities 

Daimler Automobiles & Components 

 
Valuation Metrics 
Data as of 30.07.2010 2009A 2010E 2011E

P/E n.m. 12.4 10.0
EPS growth (%) n.m. n.m. 24.4
EV/Sales 0.6 0.5 0.5
Div. Yield (%) 0.0 2.5 3.5

 
Share Price Performance (EUR) Price (EUR) 41.15 
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Source: Datastream 

Daimler is one of the world's leading auto manufacturers 
with strong marques in the premium segment (Mercedes-
Benz) as well as top position in trucks (MB, Freightliner, 
Western Star, Mitsubishi Fuso). In 2009 the company 
generated sales of EUR 78.9 billion. Daimler had a suc-
cessful start to 2010 and reported a first half EBIT of 
around EUR 3.3 billion. The previously communicated 
guidance for full-year EBIT of at least EUR 4 billion has 
been raised recently to EUR 6 billion. In the rapidly grow-
ing automobile market of China, the S-Class range –
which offers attractive margins – is in strong demand, 
while the global market success of the E-Class continues. 
With an operating profit of EUR 300m in 2Q 2010, the 
Trucks business has confirmed an impressive return to 
profitability. The business outlook is still very promising. 
The shares offer further upside potential. 

philipp.gamper@sarasin.ch 

  

Intel Corp Semiconductors & Semiconductor Equipment 

 
Valuation Metrics 
Data as of 30.07.2010 2009A 2010E 2011E

P/E 26.8 10.0 9.7
EPS growth (%) -16.3 167.5 3.4
EV/Sales 2.9 2.3 2.0
Div. Yield (%) 2.7 3.0 3.1

 
Share Price Performance (USD) Price (USD) 20.60 
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Source: Datastream 

Intel’s quarterly figures once again comfortably beat mar-
ket expectations. While 2Q10 sales were 34% up on the 
previous year, at USD 10.8 billion, the group’s operating 
profit reached a record level of USD 2.9 billion (+175% 
yoy). Given the consistently strong demand in all busi-
ness divisions, Intel has upgraded its guidance for sale 
and margin for the third quarter and for the full financial 
year 2010. The latest forecasts by independent research 
companies confirm the buoyant demand. At the same 
time they have also highlighted Intel’s excellent position-
ing. Despite the high earnings forecast for 2010, we still 
think the stock has further upside potential. The com-
pany’s attractive valuation versus its main competitors is 
continuing to increase in a historical comparison as well. 
The dividend yield, which is high for a technology com-
pany, also makes Intel and attractive investment. 

rainer.maennle@sarasin.ch 
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Royal Dutch Shell Energy 

 
Valuation Metrics 
Data as of 30.07.2010 2009A 2010E 2011E

P/E 14.6 9.2 7.3
EPS growth (%) -59.2 59.6 26.3
EV/Sales 0.7 0.6 0.5
Div. Yield (%) 6.1 6.1 6.3

 
Share Price Performance (EUR) Price (EUR) 21.13 
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Source: Datastream 

Royal Dutch Shell (RDS), the world’s second-largest pri-
vately owned oil company, is overcoming past omissions 
faster than expected. The group’s scant oil-and-gas pro-
duction growth in recent years will increase substantially 
in the medium term to an above-average level in sector 
comparison. RDS wants to boost its output by 11% to 3.5 
million barrels of oil equivalent per day by 2012. That e-
quates to an average annual growth rate of 3.5% (previ-
ously 2%–3% by 2012). New CEO Peter Voser is concen-
trating strictly on profitable growth, which should become 
visible on RDS’s income statement in the medium term. 
That will be buttressed by rigorous cost cutting, new pro-
duction projects and a strong cash flow. RDS’s business 
recovery is still receiving too little notice. This is an op-
portune time to add shares of an industrial winner with 
good growth prospects and resurgent earnings to your 
portfolio. 

michael.romer@sarasin.ch   

Société Générale Banks 

 
Valuation Metrics 
Data as of 30.07.2010 2009A 2010E 2011E

P/E 48.1 10.6 7.6
EPS growth (%) -71.3 354.3 39.2
MV/Revenues 1.5 1.3 1.3
Div. Yield (%) 0.6 2.9 4.3

 
Share Price Performance (EUR) Price (EUR) 44.24 
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Source: Datastream 

The French universal bank Société Générale (SocGen) is 
organised into three main divisions: Retail Banking, 
Global Investment Management and Corporate & Invest-
ment Banking. SocGen has a solid position in Retail 
Banking, in a French market that has proven to be rela-
tively resilient to the recent financial crisis. SocGen’s 
strong positioning in the emerging markets of central and 
eastern Europe, as well as in Africa and Asia, is an im-
portant growth driver. After being overshadowed by trad-
ing scandals and write-offs resulting from the US sub-
prime crisis in recent years, we expect to see the trend 
reversed in Investment Banking, which should make a 
solid contribution to group profit in future. We anticipate 
weaker results in 2Q 2010 especially, due to the chal-
lenging market environment. The outlook is positive in the 
mid-term, however. We think SocGen shares are attrac-
tively valued and offer investors interesting growth poten-
tial, and therefore give them a Buy rating.  
daniel.bischof@sarasin.ch   
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Bonds 

Aegon 

 
Key Credit Metrics 
 1Q10 1Q09 1Q08

Solvency ratio (%) 205 170 183
Impairments (€mn) 150 385 32
Earnings (€mn) 488 -98 658
EV per share (€) 9.5 11.35 13.44

 
Spread Development (ASW, in bp) 
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Aegon (A3n/A-n) reported better-than-expected 1Q10 re-
sults, with net income in positive territory (as opposed to 
1Q09) and twice above consensus, mainly driven by im-
proved earnings (supported by the recovery in financial 
markets) and lower impairments (currently at their lowest 
level in seven quarters). Cost reductions, lower restructur-
ing expenses helped operating expenses to decline by 4% 
y-o-y. Capital position remained strong, with excess capi-
tal still above AA adequacy requirements and a solvency 
ratio of 205%. In addition, one-third of Dutch government 
aid has been already paid back, partly through a €1bn 
raise in equity. Although more challenged than its better 
rated peers, Aegon has a sound and resilient business 
model and management’s focus on cost reduction, capi-
tal preservation and risk profile improvement is definitely 
credit positive. We recommend the 4.125% Dec-14 senior 
bond in EUR, which compensates adequately for the risk.

benoit.robaux@sarasin.ch   

Banco Santander 

 
Key Credit Metrics 
in (%) 1Q10 1Q09 1Q08

Core Tier 1 ratio 8.8 7.3 6.1
Tier 1 ratio 10.3 8.9 7.5
NPL ratio 3.3 2.5 1.2
NPL coverage 74 80 134

 
Spread Development (ASW, in bp) 
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Santander (Aa2n/AAn) reported strong 1Q10 results, with 
net profit up by 5.7% y-o-y, NPL ratio stabilizing at 3.34% 
(vs 3.24% at YE09) and customer deposits up by 6%. The 
core Tier 1 ratio strengthened from 7.3% in 1Q09 to a 
very comfortable 8.8%, providing the bank with sufficient 
reserves to absorb potential losses. Faring well under the 
adverse scenario set by the Euro stress tests (including 
sovereign shock), Santander appears to be among the 
strongest and best performing major European banks. 
Beyond sound capital, the major positive for Santander is 
its strong geographical diversification and its emerging 
market franchises: 50% of net operating profit comes 
from Latin America, 15% from the UK, while only 34% of 
the loan portfolio is domestic. In addition, Santander’s 
exposure to PIIGS is 98% of Tier 1 capital, which is man-
ageable compared to peers (217% for BBVA). We recom-
mend the senior bond 3.5% Mar-15 in EUR. 

benoit.robaux@sarasin.ch   
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Funds 

HSBC GIF Hong Kong Equity PD USD 

 
Investment Strategy 
The fund offers investors access to a well-diversified port-
folio of companies in Hong Kong. This growth-orientated 
portfolio is predominantly invested in large companies 
which have their registered office in, and with an official 
listing on a major stock exchange or other Regulated 
Market of Hong Kong as well as those companies which 
carry out the greater part of their business activities in 
Hong Kong. The base currency of the Fund is US Dollars. 
 

Portfolio Split 
The fund invests at least two thirds of its total non-cash 
assets in investments in equity and equity equivalent se-
curities of companies in Hong Kong. 

irene.huber@sarasin.ch 

Performance (%) 
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2005 2006 2007 2008 2009 YTD
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Current Fund Data and Information as of 30.06.10 
Share price 96.52
Fund size in millions (share class) 429
Domicile Luxembourg
Mgmt. Company / Portfolio Mgmt. Halbis
ISIN LU0011817854
Swiss Sec. No. 238'993
Currency USD
EU Tax Directive Status in scope no tax
Launch date 20.08.1996
Management Fee, p.a. (%) 1.00
TER, p.a. (%) 1.35
Dividend payment date -
Payment 2009 none
Reference index Hang Seng

Source: Datastream, Lipper  
 
Past performance does not guarantee future returns. The performance shown does not take account of any commis-
sions and costs charged when subscribing and redeeming units. 

 
Legal Representatives in Switzerland 
HSBC Private Bank (Suisse) SA Dep. Global Asset Management, Gartenstrasse 26 / P.O. Box, 8027 Zürich 
 
Paying Agent 
HSBC Private Bank (Suisse) S.A., Quai du Général Guisan 2, Case postale 3580, CH-1211 Geneva 3, Switzerland 
 
The prospectus, simplified prospectus as well as the annual and semi-annual reports are available free of charge 
from: 
HSBC Private Bank (Suisse) SA Dep. Global Asset Management, Gartenstrasse 26 / P.O. Box, 8027 Zürich 
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Sarasin EquiSar - Global A 

 
Investment Strategy 
Sarasin EquiSar - Global invests globally in equities from 
markets and sectors which promise the best overall re-
turns from a long-term point of view. Its investment strat-
egy is based on four to six long-term, global trends. 
Sarasin EquiSar - Global is intended as a supplementary 
investment for private investors who wish to incorporate a 
forward-looking investment strategy into their portfolios. 
 

Portfolio Split 
It concentrates on liquid shares of companies with a 
market capitalization of more than EUR 1bn. Themed in-
vestment strategies dominate the fund rather than tradi-
tional geographical and sector diversification. 

valter.rinaldi@sarasin.ch 
 

Performance (%) 
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Current Fund Data and Information as of 30.06.10 
Share price  121.33
Fund size in millions 385.93
Domicile Luxembourg
Portfolio Management Sarasin & Partners LLP, London
ISIN LU0088812606 
Swiss Sec. No. 906 846
Currency EUR
EU Tax Directive Status Out of scope
Launch date 1 July 1998
Management Fee, p.a. (%) 1.50 + Performance fee
TER, p.a. (%) 1.81
Dividend payment date October
Reference Index MSCI World

Source: Bank Sarasin & Co. Ltd  
 
Past performance does not guarantee future returns. The performance shown does not take account of any commis-
sions and costs charged when subscribing and redeeming units. 

 
Legal Representatives in Switzerland 
Bank Sarasin & Co. Ltd, Elisabethenstrasse 62, CH-4002 Basel  
 
Paying Agent 
Bank Sarasin & Co. Ltd, Elisabethenstrasse 62, CH-4002 Basel  
 
The prospectus, simplified prospectus as well as the annual and semi-annual reports are available free of charge 
from: 
Bank Sarasin & Co. Ltd, Elisabethenstrasse 62, CH-4002 Basel  
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Structuredrte Product 

135% Bonus Certificate on the Hang Seng China 
Enterprises Index Quanto in USD 

 
Investment idea 
The latest economic data from China show that the slow-
down in growth is already well advanced. As a result, the 
economic cycle in China should soon find a floor and turn 
upward again. The Chinese government with its tight 
monetary and fiscal policy has already achieved its twin 
goals of cooling the economy and containing the real es-
tate boom in Q2 2010. Inflation has passed its peak and 
should remove the pressure on interest rates to go 
higher. If the economy were to deteriorate more than ex-
pected in Q3, it is even conceivable that the government 
will switch back to an expansive monetary policy. With a 
growth target of at least 8%, it probably won’t be long be-
fore stimulus measures appear. Due to the current low 
valuation of Chinese equities, now is a good time to enter 
the market. 
 
Investment instrument 
Bonus Certificates on the Hang Seng China Enterprises 
Index Quanto in USD with a three-year maturity give inves-
tors an opportunity to fully participate in the positive per-
formance of the underlying while at the same time receiv-
ing conditional capital protection, i.e. a conditional mini-
mum payment. Investors receive a redemption amount at 
maturity that is at least 135% of the nominal (so-called 
bonus level) so long as the index never falls 30% below 
the initial price and therefore does not touch or breach 
the barrier during the product’s life. Investors fully par-

ticipate in the index’s positive performance if the index 
rises by more than 35% between the issue date and the 
maturity date. Investors forfeit the conditional capital pro-
tection if the index ever touches or breaches the barrier 
during the product’s life; in this case, the bonus certifi-
cates turn into normal index tracker certificates, which 
mean the investor has 100% exposure to the perform-
ance of the index. 
 
Payout profile at redemption 
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This exciting mix of yield optimisation and participation is 
primarily funded by the dividend payments of the underly-
ing asset, which the investor must forego. 

matthias.leuenberger@sarasin.ch 

Disclaimer
This structured product is not a collective investment in the meaning of the Swiss Federal Act on Collective Investment 
Schemes (KAG). It is not supervised by the Swiss Federal Banking Commission (SFBC). The investor is exposed to the 
risk of default of the issuer/guarantor. This advertisement does neither constitute a listing notice (Kotierungsinserat) 
or an issue prospectus according to article 652a and article 1156 respectively of the Swiss Code of Obligations, nor a 
simplified prospectus according to article 5 paragraph 2 KAG. The above information does not constitute a recom-
mendation concerning the mentioned underlyings. It is only given for information purposes and does neither constitute 
an offer nor a recommendation or an invitation to the purchase or sales of financial products. All information is without 
engagement. In case of questions and for the complete, decisive documentation: Bank Sarasin & Cie AG, TRFE, Elisa-
bethenstrasse 62, 4002 Basel, Tel. 061 277 78 78 or www.sarasin-derivate.ch. We would like to point out that dis-
cussions on these telephone lines may be recorded and act on the assumption that you agree to this fact.  
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Abbreviations 

A actual value 
abs.ch absolute change 
ASW asset swap spread 
avg. average 
bn billion 
bp basis points 
corp. corporate 
CPI Consumer Price Index 
Div. yield or DY dividend yield 
E estimate 
EBIT earnings before interest and taxes 
EPS earnings per share 
EV/EBITDA enterprise value to earnings before interest, taxes,  

depreciation and amortisation 
excl. excluding 
FY financial year 
GAAP Generally Accepted Accounting Principles 
GDP gross domestic product 
GNP gross national product 
gov. government 
m million 
M&A Mergers & Acquisitions 
mavg moving average 
MV/revenues market value to revenues 
N.A. not available 
p.a. per annum 
P/B price-to-book ratio 
P/E price-to-earnings ratio 
R&D Research & Development  
R.H. Scale right hand scale 
ROE return on equity 
SAA Strategic Asset Allocation, long term strategy based on investment profiles 
TAA Tactical Asset Allocation; short term strategy based on return/risk expectations 
vs. versus 
yoy year over year 
 
 



 

 

Disclosure 
None. 
 
Important information 
This publication, issued by Bank Sarasin & Co. Ltd «BSC») is based on publicly available information, information 
sources and data «the information») whose reliability is beyond question. Nonetheless, BSC accepts no responsibility, 
either express or implied, for errors or incompleteness of the information provided. Possible errors in this information 
do not constitute grounds for liability, either directly or indirectly. In particular, neither BSC nor its shareholders or em-
ployees are responsible for the accuracy or continuing accuracy of the opinions, appraisals, conclusions, plans or de-
tails of investment funds, their investment strategies, the economic environment, the market, competitive or regula-
tory environment, etc.  Even if this publication has been issued in the context of an existing contractual relationship, 
BSC’s liability is restricted to gross negligence or wilful misconduct. Furthermore, BSC accepts no liability for minor er-
rors of fact. In any case, the liability of BSC is limited to typical expectable damages, and liability for any indirect dam-
ages is expressly excluded.  
 
Insofar as factual information and the opinions of third parties (interpretations and estimates) are presented, the relevant 
sources are indicated. Our own value judgements (projections and forecasts) which reflect the outcome of work undertaken 
by BSC's Research department, are not expressly marked or indicated. The substantive principles and benchmarks underly-
ing our own value judgements are set down in our research methodology principles.  
 
In producing the research, the following valuation principles and methods were applied: The analysts’ investment decisions 
are based on an analysis of the business model of the company concerned, the market in which the company is active, and 
general market characteristics (Porter analysis: barriers to market entry, bargaining power of suppliers, bargaining power of 
customers, threat of substitute products, level of competition). The analysts compare their results with current market ex-
pectations and the corresponding data for the company’s peer group. Different valuation models are used depending on the 
industry. Among the most important of these are the price/earnings (P/E) ratio, price-to-book (P/B) ratio, enterprise value-to-
sales (EV/sales), enterprise value to earnings before interest, tax, depreciation and amortisation (EV/EBITDA), enterprise va-
lue to earnings before interest and tax (EV/EBIT) and dividend yield (ratio of dividend to current share price). We do not set 
any share price targets for companies covered by our Equity Research. The present financial analysis hast been prepared in 
compliance with the «Directives on the independence of financial research» published by the Swiss Bankers Association in 
January 2008. The present financial analyses/research results have not been made available to the issuer before their dis-
closure or publication. 
 
This publication is a marketing communication from BSC, which is purely for information purposes and which does not claim 
to represent a comprehensive portrayal of product characteristics. This publication does not constitute a quotation, an offer 
or a solicitation of an offer for the purchase or sale of an investment or other specific product, and is not a substitute for ob-
taining advice and a risk appraisal from your personal advisor – which we expressly recommend before making any invest-
ment decision. BSC may at any time perform services to buy, sell, subscribe to or redeem funds which are mentioned in this 
publication, or act as a client or authorised representative. It is possible that BSC may receive sales commissions for portfo-
lio management fees in respect of certain funds referred to in this publication. Such fees are for the use of the BSC sales 
channel and do not generally accrue to the investors. Where future price trends are presented in the context of this publica-
tion, these trends and/or the recommendations derived from them are based, amongst other things, on forecasts of future 
trends on the financial markets and corresponding simulations. These forecasts and simulations are in turn based primarily 
on past experience and concrete historical performance data. We would like to explicitly remind you that historical perform-
ance data, forecast calculations and other simulations are not a reliable indicator of future trends. We can therefore give no 
guarantee that the forecast values from the calculation models will actually be reflected in fact. Fees and costs are not 
taken into account in the performance calculation. 
 



 

 

Although BSC has taken steps to avoid or disclose conflicts of interest, BSC can give no guarantees in this regard. Therefore 
BSC accepts no liability for damages arising from such conflicts of interest. If the organisational or administrative measures 
taken by the Bank should, on the basis of reasonable judgement, be deemed to be insufficient to guarantee the avoidance 
of a risk of damage to client interests, then the Bank will unambiguously clarify the type and/or cause of the conflicts of in-
terest to the client.  It impossible to rule out the possibility that a business connection may exist between a company which 
is the subject of research and a company within the Sarasin Group, from which a potential conflict of interest could result. As 
a client, you will be informed of any relevant potential conflicts of interest in financial research distributed by the Bank. 
 
Discrepancies may emerge in respect of our own financial researches from the twelve months preceding publication, relating 
to the same financial instruments or issuers. 
 
BSC is regulated by the Swiss Financial Market Supervisory Authority (FINMA). 
 
Investment  
Before you make an investment, we recommend that you obtain detailed information about the product in question. Invest-
ments should only be made on the basis of the current prospectus. This document must not be transferred to persons in a 
country other than the country where you received said document. If persons resident in other countries receive this report, 
then they must observe the applicable sales restrictions for the products in question.  
This publication first appeared on 2nd August 2010. Updates are not envisaged. Opinions expressed in the publication and 
prices quoted can be changed at any time without prior notice. 
The entire content of this publication is protected by copyright law (all rights reserved). The use, modification or duplication in 
whole or part of this document is only permitted for private, non-commercial purposes by the interested party. When doing 
so, copyright notices and branding must neither be altered nor removed. Any usage over and above this requires the prior 
written approval of BSC. The same applies to the circulation of this publication. 
 
Ratings Equity Research 
The rating system used by Equity Research has three levels: «Buy», «Neutral» and «Reduce». «Buy» rated companies are ex-
pected to outperform the benchmark by at least 5% in the subsequent 12 month period, while «Reduce» rated companies 
are expected to under perform the benchmark by at least 5%. «Neutral» rated companies are expected to perform within a 
range of +/-5% in the subsequent 12 month period versus the benchmark. These figures are pure reference values and 
should in no way be understood as a binding statement concerning the effective development of a company, which may in 
certain cases be very different. The respective benchmarks are the SMI or SPI for Swiss companies, Dow Jones EuroStoxx 
for European companies, S&P 500 for US companies and MSCI World for all other companies. No price targets are set for 
any companies covered by Equity Research. Companies rated as a «Buy» are added to the respective regional Buy list of 
Switzerland, Europe, USA or the list of Large Global Players. The Recommendation list is generated from these regional Buy 
Lists. It comprises the best ideas out of each region and factors in the regional and sector strategy of Bank Sarasin. 
 
 
Bank Sarasin & Co. Ltd 

Sarasin Research 

Löwenstrasse 11 

P.O. Box 

CH-8022 Zürich 

Switzerland 

T: +41 44 213 94 76 

F: +41 44 213 92 66 

research@sarasin.ch © Copyright Bank Sarasin & Co. Ltd. All rights reserved.
 



Bank Sarasin-Alpen undertakes all reasonable measures to ensure the reliability of the information included in this publication. The information 

and opinions contained herein constitute neither an invitation nor an offer or recommendation to use a service, to buy/sell investment 

instruments, nor to perform any other transaction, but serve purely for marketing and information purposes. In addition, the information is not 

intended for distribution to or for use by individuals or legal entities that are citizens of a country, or have their domicile or registered offices 

in a country where the distribution, publication, provision or use of this information would violate applicable laws or regulations, or in a country 

in which Bank Sarasin-Alpen would have to comply with registration or approval requirements. It should also be noted that all investments carry 

a certain amount of risk and should not therefore be entered into without first obtaining professional advice.

 

Distribution in UAE:

This information has been distributed by Bank Sarasin-Alpen (ME) Limited, Dubai, UAE. Related financial products or services are only available 

to clients as defined by the DFSA and to wholesale customers. Bank Sarasin-Alpen (ME) Limited is duly authorized and regulated by Dubai 

Financial Services Authority (DFSA).

 

Distribution in Qatar:

This information has been distributed by Bank Sarasin-Alpen (Qatar) LLC. Related financial products or services are only available to wholesale 

customers with liquid assets of over USD 1 million, and have sufficient financial experience and understanding to participate in financial 

markets, in a whole-sale jurisdiction. Bank Sarasin-Alpen (Qatar) LLC is duly authorised and regulated by Qatar Financial Centre Regulatory 

Authority (QFCRA).

 

Distribution in Oman:

This information has been distributed by Sarasin-Alpen LLC. Related financial products or services are only available to qualified investors with 

liquid assets of over USD 1 million, and have sufficient financial experience and understanding to participate in financial markets and are aware 

of the risks and rewards of any potential investments related to such products. Sarasin-Alpen LLC is duly authorised and regulated by the 

Capital Market Authority (CMA).



Sustainable Swiss Private Banking since 1841.

World’s Best Private Bank for Portfolio Management 
World’s Most Innovative Private Bank

Global Private Banking Awards 2009

Outstanding Private Bank – Europe
Private Banking International

Best Research House/Consultant in ESG
Investment & Pensions Europe and TBLI Group

Rating «summa cum laude»
Eric Sarasin – most credible Swiss banker

Elite Report 2010 

We hope you will believe us when we say that we do not purposefully 
seek these awards – they merely provide welcome confirmation that  

our focus on sustainable investment is the right approach. Most 
importantly, these awards spur us on to maintain our exceptionally high 
standards as an award-winning bank. Would you like to find out more? 

www.sarasin.com

We already have

Keep your eye on

the prize.
several.




