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Asset Allocation 

High risks with limited upside potential 

Despite the positive fundamental data, we see only limited upside potential for equities. First, investors became 
overly optimistic at the beginning of Q2 2010 and, second, the Greek drama is likely to lead to a rise in risk aver-
sion in the coming weeks. The high risk of a major correction makes for an unfavourable risk/reward ratio for eq-
uity investments over the next few months. Hence, we clearly underweight equities and place special emphasis on 
preserving capital. We continue to favour high-quality corporate bonds and see medium-term potential for commod-
ity assets. 

Review: Greece dampens risk appetite 
The unfolding drama in Greece has escalated. The Greek 
government’s formal request for financial aid, together 
with the Standard & Poors’ downgrade of Greek govern-
ment bonds to junk bond status, has sent new shock 
waves through the financial markets. Shortly before this, 
many equity indices had scaled new cyclical highs on the 
back of positive surprises in the Q1 2010 results. But 
fears that Greece could default on its debt sent the in-
surance costs (credit default swaps) for Greek bonds 
soaring at the end of April (see chart below) and fuelled 
risk aversion on both the equity market and the commod-
ity market. 
 
Government bond insurance costs expressed as CDS 

JAN FEB MAR APR
0

100

200

300

400

500

600

700

800

900

Greece 5y CDS spread
Portugal 5y CDS spread
Italy 5y CDS spread

0

100

200

300

400

500

600

700

800

900

Source: Datastream 

 
Macro outlook: Surprisingly positive data 
Macro data have delivered mostly positive surprises in 
recent weeks. In particular, the indicators of the manu-
facturing industry confirm the powerful cyclical upswing. 
The purchasing manager indices in the USA as well as in 
Europe and Asia have reached new highs. Global leading 
indicators should be very close to their peaks and will 
probably begin to fall back in the coming months. Al-

though we expect the labour market to continue to re-
cover in the short term, this is unlikely to underpin con-
sumption in the long term. Since inventory levels are in-
creasing again, the inventory-led recovery should run out 
of steam in the second half of the year. Given the esca-
lating situation in Greece, many countries with high defi-
cits will likely to switch from an expansive fiscal policy to 
austerity measures sooner rather than later and, as a 
consequence, dampen medium-term growth. On the other 
hand, many emerging market countries are witnessing 
such a strong recovery, they must now stem growth with 
monetary tightening in order to nip the inflationary risks in 
the bud.  
 
Asset allocation: Hedge equity investments 

Cash Bonds Equities Alternative

under-
weighted

over-
weighted

Hedge

Source: Sarasin  

 
Equity strategy: Equities ready for a correction? 
The positive quarterly results of major US companies 
drove the equity indices higher at the beginning of Q2 
2010. The vast majority of results far exceeded analyst’s 
expectations. Estimates were adjusted accordingly and 
price targets were increased, as is common during this 
phase of the cycle; however, at the same time investor 
optimism also picked up noticeably. Most of our market 
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sentiment indicators sent a sell signal in mid-April. Due to 
the heightened risk of a reversal, we have taken a defen-
sive position for the regional strategy and for the sector 
strategy. We remain cautious toward the emerging equity 
markets. Aside from an expected temporary increase in 
risk aversion, China’s tightening of fiscal and monetary 
policy will also weigh on the stock markets of Asia. 
 
Euroland: Diverging interest rate development  
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Bond strategy: Long-term interest rates peak 
Based on our expectation of a slowdown in growth in H2 
2010, long-term interest rates may have already passed 
their peak. A further rise in risk aversion on the financial 
markets might even speed up this process. In Germany, 
10-year bond yields have already dropped below the 3% 
mark (see above chart). However, interest rate differen-
tials within the Euroland are increasing: whereas interest 
rates in core euro zone countries dropped in April, they 
increased substantially in the peripheral countries. As 
long as Greece’s problems remain unresolved, this rela-
tive revaluation is likely to continue.  

Currencies: Euro should remain under pressure 
The euro hit a new annual low against the US dollar with 
the escalation of the Greek debt crisis. Since the high 
level of debt in the Euroland peripheral countries will pre-
occupy the markets a while longer, the euro should re-
main under pressure against all currencies. When it 
comes to the CHF/EUR cross, it is a question of how long 
the Swiss National Bank (SNB) is willing to buy the euro 
to keep the exchange rate stable. Financial market par-
ticipants in all likelihood will test the SNB in the coming 
weeks. 
 
Alternative assets: Risk aversion affects all assets  
Real estate assets and commodities are not immune to a 
rise in risk aversion, as the painful events of 2008 
showed. We therefore sold some of our real estate as-
sets at a tidy profit at the end of March and are now un-
derweight. Although commodity prices are unlikely to de-
couple from the equity markets in the short term, we be-
lieve commodities offer more upside potential in the me-
dium term than equities due to the rising level of real 
demand, above all in the emerging markets. 
 
Asset allocation: Hedge equity investments 
We expect equities to encounter some difficult conditions 
in the months ahead. After reducing our equity weighting 
by 10% in April, we are now hedging another portion of 
the equity allocation with options. In terms of bonds, we 
favour high-quality corporate bonds because we expect a 
further decline in credit spreads. Bonds are an integral 
part of the portfolio and make a significant contribution to 
stability. We remain overweight in commodities because 
we see clear upside potential for this segment in the me-
dium term. 

Philipp E. Bärtschi, CFA 
 
Attractiveness of different asset classes 
 Asset class Switz. Euroland UK USA Japan Emerging 

Cash +       
Currencies  = = = = = = 
Equities - + = + = - - 
Bonds = - - + + = = 

  Total return Real estate Commodities 

Alternative assets - - - + 

Source: Sarasin 
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Investment Policy Private Banking 
Asset Allocation <defensive> 
Asset Class CHF EUR USD GBP

Cash 7.5 7.5 7.5 7.5
Bonds 65.0 65.0 65.0 65.0
Home 50.0 65.0 65.0 65.0
World 15.0 0.0 0.0 0.0
Equities 15.0 15.0 15.0 15.0
Home 10.0 10.0 7.5 10.0
World 5.0 5.0 7.5 5.0

Developed Markets 3.5 3.5 6.0 3.5
Emerging Markets 1.5 1.5 1.5 1.5

Alternative Assets 12.5 12.5 12.5 12.5
Return of SAA (1985-2009) 5.4% 7.5% 8.3% 8.6%
Risk of SAA (1985-2009) 4.5% 4.6% 4.7% 5.1%

 

   TAA SAA
  Cash 7.5 0.0
  Bonds 65.0 65.0
  Equities 15.0 20.0

  Alternative 12.5 15.0
 

Asset Allocation <balanced> 
Asset Class CHF EUR USD GBP

Cash 7.5 7.5 7.5 7.5
Bonds 40.0 40.0 40.0 40.0
Home 27.5 40.0 40.0 40.0
World 12.5 0.0 0.0 0.0
Equities 40.0 40.0 40.0 40.0
Home 22.5 22.5 20.0 22.5
World 17.5 17.5 20.0 17.5

Developed Markets 13.0 13.0 15.5 13.0
Emerging Markets 4.5 4.5 4.5 4.5

Alternative Assets 12.5 12.5 12.5 12.5
Return of SAA (1985-2009) 6.6% 8.0% 9.1% 9.0%
Risk of SAA (1985-2009) 8.5% 8.5% 7.9% 8.3%

 

   TAA SAA
  Cash 7.5 0.0
  Bonds 40.0 40.0
  Equities 40.0 45.0

  Alternative 12.5 15.0
 

Asset Allocation <dynamic> 
Asset Class CHF EUR USD GBP

Cash 7.5 7.5 7.5 7.5
Bonds 15.0 15.0 15.0 15.0
Home 10.0 15.0 15.0 15.0
World 5.0 0.0 0.0 0.0
Equities 65.0 65.0 65.0 65.0
Home 35.0 35.0 32.5 35.0
World 30.0 30.0 32.5 30.0

Developed Markets 23.0 23.0 25.5 23.0
Emerging Markets 7.0 7.0 7.0 7.0

Alternative Assets 12.5 12.5 12.5 12.5
Return of SAA (1985-2009) 7.6% 8.2% 9.6% 9.2%
Risk of SAA (1985-2009) 12.9% 12.9% 11.8% 12.0%

 

   TAA SAA
  Cash 7.5 0.0
  Bonds 15.0 15.0
  Equities 65.0 70.0

  Alternative 12.5 15.0
 
TAA = Tactical Asset Allocation; short term strategy based on return/risk expectations 
SAA = Strategic Asset Allocation; long term strategy based on investment profiles 



Sustainable Swiss Private Banking since 1841.

To qualify for inclusion in a Sarasin sustainability portfolio, 

companies in sectors such as automobile manufacture  

must meet stricter requirements than firms in less polluting 

industries such as telecommunications. Sarasin takes a 

differentiated approach when analyzing individual companies. 

Combined with 20 years of experience in sustainability 

analysis, this provides a solid foundation for collective success. 

Tel. 0800SARASIN, www.sarasin.ch/nachhaltigkeit

Will there be any 

generation?
energy 

left for the next



Our Investment Ideas – Recommendation of the Month 

7 

Our Investment Ideas – Recommendation of the Month 

Intel Corp Semiconductors & Semiconductor Equipment 

The outlook for the Technology sector is steadily improving. With a market share of around 80% in PC microproces-
sors, Intel stands to benefit more than most from the upturn in PC sales. At the same time its operating profit 
should be boosted by the strong leverage effect. Intel shares promise further upside potential thanks to the better 
than expected 1Q10 figures as well as the upward revision of guidance for the second quarter as well as for its fi-
nancial year 2010.  

 
Record sales in 1Q10, more optimistic outlook 
Intel’s 1Q10 figures published in mid-April were even bet-
ter than the high market expectations. With revenues up 
44% yoy to USD 10.3bn and operating income of  
USD 3.4bn (+433% yoy and +38% qoq), the company 
managed to break away from the usual sales pattern of a 
generally weak first quarter. This was down to a number 
of reasons. Because of the financial crisis during the last 
two years, there has been significant underinvestment in 
technology. New products, the successful upgrading of 
Microsoft’s Windows operating system and a noticeable 
economic upturn have made companies more willing to 
start investing again. The independent market research 
company Gartner revised the forecast it issued in De-
cember 2009 for 2010 PC sales from +2% to +12%, or 
USD 245bn. In view of the growing willingness to invest in 
technologies, Intel has issued a more optimistic outlook 
both for the current quarter and for the full year 2010. 
 
Strong leverage effect boosts earnings 
With an 80% share of the PC microprocessor market, In-
tel benefits more than most from higher volumes, partly 
due to economies of scale and also because of the 
strong leverage. This effect relates to the impact of sales 
growth on corporate earnings. Given this backdrop, even 
the very bullish earnings growth of more than 140% cur-
rently predicted by Intel for the full year 2010 seems on 
the conservative side.  
 
Regional spread benefits sales 
Intel generates around 65% of its sales in the Asian-
Pacific region, 20% in North & South America and 15% in 
Europe. Current business figures from the Asian region 
show a consistently dynamic pace of economic growth. 
GDP growth in China in Q1 2010 was once again better 
than expected. In Europe, the future direction of the 

economy is currently being overshadowed by the debate 
about high national deficits. Even in Europe, however, we 
do not expect any significant impact on companies’ will-
ingness to invest in new technologies. 
 
Attractive valuation 
Intel’s current valuation, based on historical ratios, is at-
tractive. We think the current discount of 10% compared 
with its main rivals presents an attractive opportunity to 
buy into the stock. 
 
rainer.maennle@sarasin.ch 
 
Share Price Performance (USD) Price (USD) 23.26 
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Valuation Metrics 
Data as of 28.04.2010 2009A 2010E 2011E

P/E 30.2 12.4 11.8
EPS growth (%) -16.3 142.9 5.3
EV/Sales 2.9 2.8 2.5
Div. Yield (%) 2.4 2.7 2.7

Source: Datastream 
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Equities 

Barry Callebaut Food Beverage & Tobacco 

 
Valuation Metrics 
Data as of 28.04.2010 2009A 2010E 2011E

P/E 15.4 14.5 12.8

EPS growth (%) 8.6 5.8 13.4

EV/Sales 0.8 0.9 0.8

Div. Yield (%) 1.9 1.9 2.1
 
Share Price Performance (CHF) Price (CHF) 674.00 
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For the period 1H 2009/10 (FY ends 31 August) Barry 
Callebaut (BC) reported a convincing volume growth of 
7.8% on the prior-year period. Sales growth was 8.4% in 
local currency and 4.5% in CHF. This increase was 
achieved against a backdrop of a 1.4% decline in sales 
volume in the global chocolate market over the same pe-
riod. The expansion of production in recent years has 
caused total capacity utilisation to drop from 90% to 
80%. The company therefore has the potential to ramp up 
output without having to immediately expand its produc-
tion capacities. If BC manages to increase its volume, 
this has a disproportionately positive impact on profit.
Earnings visibility is good thanks to long-term contracts in 
the Industrial business. One positive driver for the share 
price in the short term could be the announcement of fur-
ther outsourcing contracts. 
 
patrick.hasenboehler@sarasin.ch 

 

Abbott Laboratories Pharmaceuticals, Biotech. & Life Science 

 
Valuation Metrics 
Data as of 28.04.2010 2009A 2010E 2011E

P/E 13.5 12.0 10.8

EPS growth (%) 12.0 12.4 11.7

EV/Sales 3.0 2.5 2.2

Div. Yield (%) 3.1 3.4 3.8
 
Share Price Performance (USD) Price (USD) 50.27 
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Source: Datastream 

Abbott is a diversified globally active pharmaceutical 
group with substantial business interests in nutritional 
products, medical technology (vascular devices) and di-
agnostics. The business therefore has several relatively 
robust sales drivers. The 1Q 10 results, with sales 
growth of 14%, confirm that fundamentals are still intact. 
Thanks to the diversified business model, the proportion 
of sales contributed by the US pharmaceutical business 
is limited to 25%, which makes it easier to absorb the 
negative impact of the US Healthcare Reform. We expect 
continued strong momentum in 2010 for Humira, Ab-
bott’s flagship product which is used primarily in the 
treatment of various inflammatory autoimmune diseases. 
In addition, the attractive low-risk growth profile and the 
synergy potential created by the acquisition of Solvay ar-
gue for an investment in Abbott.  
 
david.kaegi@sarasin.ch 
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McDonald's Consumer Services 

 
Valuation Metrics 
Data as of 28.04.2010 2009A 2010E 2011E

P/E 17.7 15.6 14.3

EPS growth (%) 8.4 13.6 8.6

EV/Sales 3.3 3.7 3.5

Div. Yield (%) 2.9 3.2 3.5
 
Share Price Performance (USD) Price (USD) 70.34 
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The world's biggest fast food chain, McDonald’s (MCD), 
has a relatively (crisis-)resistant business model within 
the Consumer Discretionary sector. In the first quarter of 
the current financial year, expectations were exceeded 
particularly in the markets of North America and Western 
Europe, which are generally considered to be saturated, 
and this trend is continuing. MCD is currently benefiting 
both from the tentative recovery in consumer spending as 
well as the introduction of new product lines (breakfast 
menus) and formats (McCafé). With an estimated P/E of 
14x for 2011, the shares are only trading on a par with 
their direct rivals. The valuation also lies at the low end 
of the range recorded over the past five years (13x-19x). 
Previous experience shows that the solid MCD shares 
tend to outperform the overall market, once it starts to 
stagnate or decline. We give these shares a Buy rating 
not only in uncertain times. 
 
michael.romer@sarasin.ch  

Rexam Materials 

 
Valuation Metrics 
Data as of 28.04.2010 2009A 2010E 2011E

P/E 12.4 11.0 9.5

EPS growth (%) -19.3 13.0 15.9

EV/Sales 91.8 1.0 0.9

Div. Yield (%) 2.5 3.9 4.3
 
Share Price Performance (GBp) Price (GBp) 315.00 
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Source: Datastream 

Rexam is the world's leading beverage can manufacturer. 
The company holds a 45% share of the European market 
and as much as 68% of the dynamic Latin American mar-
kets. Beverage cans contribute around 70% of the total 
group sales of GBP 5 billion (2009). The remaining 30% 
come from rigid plastic packaging. Here Rexam offers 
plastic packaging for the areas of health care, food & 
beverages, personal care and cosmetics. Rexam will be 
one of the sector winners thanks to the substitution of 
traditional glass bottles with beverage cans, along with 
its high-margin and innovative plastic packaging solutions 
(where average market growth is 6% p.a.) and systematic 
use of economies of scale in volume products. The com-
pany’s valuation and dividend yield are attractive, and we 
therefore give Rexam shares a Buy rating. 
 
 
 
philipp.gamper@sarasin.ch   
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Bonds 

Barclays 

 
Key credit metrics 
 FY09 FY08 FY07

Tier 1 ratio 13.0% 8.6% 7.6%
Equity / Assets 4.2% 2.3% 2.6%
Cost/Income 56.1% 62.8% 57.4%
Impaired/Total Loans 5.2% 3.4% 2.8%

 
Spread development (ASW, in bp) 
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Barclays (Aa3s/AA-s) posted solid FY09 results, showing 
an impressive capacity for absorbing losses. Key factors 
have been its success in avoiding direct government sup-
port (and therefore uncertainties around EC state aid rul-
ings) and the size and the diversity of the group, making 
it more insulated from the UK economic environment than 
most of its national peers. Underlying profits and balance 
sheet improved significantly as well as overall credit met-
rics and capitalization ratios (Tier 1 ratio to 13% at YE09 
from 8.6% at YE08, income ratio to 62% from 58%, RoE 
to 23.8% from 16.5%). Although not out of the woods yet 
(interest margins still under pressure, further loan losses, 
ongoing sovereign-related concerns), Barclays appears as 
one of the post-crisis winners among European banks 
and, with a constructive outlook statement for 2010, 
bonds across the capital structure have further potential. 
We recommend the 3.5% Mar-15 senior bond in EUR. 
 
benoit.robaux@sarasin.ch   

Schlumberger 

 
Key credit metrics 
 FY09 FY08 FY07

EBITDA margin 29.1% 33.0% 36.2%
Net debt / EBITDA 0.13x 0.18x 0.27x
EBIT / Int. Exp 18.6 27.0 23.6
CFO / Total Debt 0.96 1.30 1.15

 
Spread development (ASW, in bp) 
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Schlumberger (A1s/A+s) is the biggest oilfield services 
provider in the world. After resilient FY09 results, the 
company reported weaker-than-expected 1Q10 figures, 
with recurring earnings down by 7% q-o-q. The sequential 
decline is mainly due to drilling efficiency and adverse 
winter weather in Russia, only partially offset by a strong 
performance in North America and continued strength in 
the Middle East and Asia. During the quarter, debt level 
came down by 9%, slightly improving the leverage (Total 
Debt/LTM EBITDA) to 0.8x from 0.9x at YE09. Manage-
ment also gave a favourable outlook for 2010 and re-
vised up its forecast for international margins. Overall, 
Schlumberger’s credit profile and balance sheet remain 
strong, with diminished acquisition risk after the two re-
cent deals (Smith, Geoservices). We recommend the 3% 
Mar-13 bond in USD (trading around 103) and the 5.25% 
Sep-13 in EUR (trading around 110). 
 
benoit.robaux@sarasin.ch   
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Funds 

OYSTER European Corporate Bonds 

 
Investment Strategy 
The objective of the OYSTER European Corporate Bond 
Fund is to provide its investors with a portfolio consisting 
of bonds issued by companies headquartered in the 
countries of the European Union, or whose economic ac-
tivity is predominantly carried out within the territory of 
the European Union. 
 

Portfolio Split 
There is no information available about the portfolio split 
of the fund. 
 
irene.huber@sarasin.ch 

Performance (%) 
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Source: Datastream 

Current Fund Data and Information as of 31.03.10 
Share price 200.06
Fund size in millions (share class) 222
Domicile Luxembourg
Mgmt. Company / Portfolio Mgmt. Global
ISIN LU0167813129
Swiss Sec. No. 1'600'820
Currency EUR
EU Tax Directive Status in scope tax
Launch date 06.06.2003
Management Fee, p.a. (%) 1.00
TER, p.a. (%) 1.22
Dividend payment date -
Payment 2009 none
Reference index ML EMU Corp. Euroland ISSRS

Source: Datastream, Lipper  
 
Past performance does not guarantee future returns. The performance shown does not take account of any commis-
sions and costs charged when subscribing and redeeming units. 

 
Legal Representatives in Switzerland 
Banque SYZ & CO SA, Rue du Rhône 30, CH-1204 Geneva 
 
Paying Agent 
Banque SYZ & CO SA, Rue du Rhône 30, CH-1204 Geneva 
 
The prospectus, simplified prospectus as well as the annual and semi-annual reports are available free of charge 
from: 
Banque SYZ & CO SA, Rue du Rhône 30, CH-1204 Geneva 
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Sarasin Commodity – Diversified P CHF 

(Formerly: Sarasin Commodity Fund (CHF)) 
 
Investment Strategy 
Sarasin Commodity – Diversified P CHF invests in a 
broadly diversified portfolio of raw materials and natural 
resources which are traded on commodity exchanges. 
The fund’s prime objective is to achieve long-term capital 
growth while at the same time striving to minimise the 
risk through a systematic diversification process. Thanks 
to monthly rebalancing, the investor is automatically tak-
ing an anticyclical stance. 
 
valter.rinaldi@sarasin.ch 
 

Portfolio Split 
1. Equal weighting of the different commodity categories 
(energy, agricultural products and metals), 
2. Equal weighting of individual commodities within a ca-
tegory, 
3. Improving the diversification properties by selecting 
commodities that have the lowest possible correlation 
with each other. The collateral covering the commodity fu-
tures (traded in USD) is invested in Swiss francs, so 
that the fund is to a large extent hedged against currency 
swings versus the US dollar. 
 

Performance (in %) 
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Source: Lipper Hindsight 

Current Fund Data and Information as of 31 Mar 2010 
Share price  85.60
Fund size in millions 1084.94
Domicile Switzerland
Portfolio Management Bank Sarasin & Co. Ltd
ISIN CH0023789099
Swiss Sec. No. 2 378 909
Currency CHF
EU Tax Directive Status In scope
Launch date 31 January 2006
Management Fee, p.a. (%) 1.50
TER, p.a. (%) 1.73
Payment 2009 -
Reference Index DJ – UBS Commodity Index 

CHF Hedged Total Return**
**new since 01.01.2010; before no representative reference index avail-

able 

Source: Bank Sarasin & Co. Ltd 

 
Past performance does not guarantee future returns. The performance shown does not take account of any commissi-
ons and costs charged when subscribing and redeeming units. 

 
Legal Representatives in Switzerland 
Bank Sarasin & Co. Ltd, Elisabethenstrasse 62, CH-4002 Basel  
 
Paying Agent 
Bank Sarasin & Co. Ltd, Elisabethenstrasse 62, CH-4002 Basel  
 
Prospectus with integral fund contract, May 2010 
Sarasin Investmentfonds Ltd, Wallstrasse 9, CH-4002 Base 
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Structured Products 

Profit from a BRIC currency appreciation with capi-
tal protection and bonus  

 
Investment idea 
Whereas roughly 40% of the global population live in the 
emerging BRIC countries of Brazil, Russia, India and 
China, their share of the global gross domestic product is 
only about 10%. This share looks set increase based on 
raw material deliveries from Brazil, oil and natural gas re-
sources from Russia, India’s role as a knowledge econ-
omy and China’s role as the world’s workbench with a 
huge domestic consumption. Provided inflation remains 
in check, above-average economic growth should under-
pin the currencies of the BRIC countries. The historical 
performance of these currencies (BRL: real, RUB: rouble, 
INR: rupee and CNY: yuan) against the US dollar shows 
that the positive trend resumed after the setback in H2 
2008. 
 
Historical performance vs. US dollar 
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Investment instrument 
The three-year product in USD is based on an equally 
weighted basket of BRIC currencies. If at maturity the cur-
rency basket has appreciated only slightly against the 
USD, the investor profits from a high bonus payment of 
12% (= 3.85% p.a.). 
 
Payout profile 
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If the currency basket appreciates against the USD by 
more than 12%, the investor participates fully in the ap-
preciation. If the BRIC currencies depreciate on average, 
the investor still receives 100% of the initial invested 
capital but must forego the interest payment on the capi-
tal invested (all data is indicative). 

david.rey@sarasin.ch 

Disclaimer
This structured product is not a collective investment in the meaning of the Swiss Federal Act on Collective Investment 
Schemes (KAG). It is not supervised by the Swiss Federal Banking Commission (SFBC). The investor is exposed to the 
risk of default of the issuer/guarantor. This advertisement does neither constitute a listing notice (Kotierungsinserat) 
or an issue prospectus according to article 652a and article 1156 respectively of the Swiss Code of Obligations, nor a 
simplified prospectus according to article 5 paragraph 2 KAG. The above information does not constitute a recom-
mendation concerning the mentioned underlyings. It is only given for information purposes and does neither constitute 
an offer nor a recommendation or an invitation to the purchase or sales of financial products. All information is without 
engagement. In case of questions and for the complete, decisive documentation: Bank Sarasin & Cie AG, TRFE, Elisa-
bethenstrasse 62, 4002 Basel, Tel. 061 277 78 78 or www.sarasin-derivate.ch. We would like to point out that dis-
cussions on these telephone lines may be recorded and act on the assumption that you agree to this fact. 
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A actual value 
abs.ch absolute change 
ASW asset swap spread 
avg. average 
bn billion 
bp basis points 
corp. corporate 
CPI Consumer Price Index 
Div. yield or DY dividend yield 
E estimate 
EBIT earnings before interest and taxes 
EPS earnings per share 
EV/EBITDA enterprise value to earnings before interest, taxes,  

depreciation and amortisation 
excl. excluding 
FY financial year 
GAAP Generally Accepted Accounting Principles 
GDP gross domestic product 
GNP gross national product 
gov. government 
m million 
M&A Mergers & Acquisitions 
mavg moving average 
MV/revenues market value to revenues 
N.A. not available 
p.a. per annum 
P/B price-to-book ratio 
P/E price-to-earnings ratio 
R&D Research & Development  
R.H. Scale right hand scale 
ROE return on equity 
SAA Strategic Asset Allocation, long term strategy based on investment profiles 
TAA Tactical Asset Allocation; short term strategy based on return/risk expectations 
vs. versus 
yoy year over year 



 

 

Important information 
This publication, issued by Bank Sarasin & Co. Ltd (“BSC”) is based on publicly available information, information 
sources and data (“the information”) whose reliability is beyond question. Nonetheless, BSC accepts no responsibility, 
either express or implied, for errors or incompleteness of the information provided. Possible errors in this information 
do not constitute grounds for liability, either directly or indirectly. In particular, neither BSC nor its shareholders or em-
ployees are responsible for the accuracy or continuing accuracy of the opinions, appraisals, conclusions, plans or de-
tails of investment funds, their investment strategies, the economic environment, the market, competitive or regula-
tory environment, etc.  Even if this publication has been issued in the context of an existing contractual relationship, 
BSC’s liability is restricted to gross negligence or wilful misconduct. Furthermore, BSC accepts no liability for minor er-
rors of fact. In any case, the liability of BSC is limited to typical expectable damages, and liability for any indirect dam-
ages is expressly excluded.  
Insofar as factual information and the opinions of third parties (interpretations and estimates) are presented, the rele-
vant sources are indicated. Our own value judgements (projections and forecasts) which reflect the outcome of work 
undertaken by BSC's Research department, are not expressly marked or indicated. The substantive principles and 
benchmarks underlying our own value judgements are set down in our research methodology principles.  
In producing the research, the following valuation principles and methods were applied: The analysts’ investment de-
cisions are based on an analysis of the business model of the company concerned, the market in which the company 
is active, and general market characteristics (Porter analysis: barriers to market entry, bargaining power of suppliers, 
bargaining power of customers, threat of substitute products, level of competition). The analysts compare their results 
with current market expectations and the corresponding data for the company’s peer group. Different valuation models 
are used depending on the industry. Among the most important of these are the price/earnings (P/E) ratio, price-to-
book (P/B) ratio, enterprise value-to-sales (EV/sales), enterprise value to earnings before interest, tax, depreciation 
and amortisation (EV/EBITDA), enterprise value to earnings before interest and tax (EV/EBIT) and dividend yield (ratio 
of dividend to current share price). We do not set any share price targets for companies covered by our Equity Re-
search. The present financial analysis hast been prepared in compliance with the «Directives on the independence of 
financial research» published by the Swiss Bankers Association in January 2008. The present financial analy-
ses/research results have not been made available to the issuer before their disclosure or publication. 
This publication is a marketing communication from BSC, which is purely for information purposes and which does not 
claim to represent a comprehensive portrayal of product characteristics. This publication does not constitute a quota-
tion, an offer or a solicitation of an offer for the purchase or sale of an investment or other specific product, and is not 
a substitute for obtaining advice and a risk appraisal from your personal advisor – which we expressly recommend be-
fore making any investment decision. BSC may at any time perform services to buy, sell, subscribe to or redeem funds 
which are mentioned in this publication, or act as a client or authorised representative. It is possible that BSC may re-
ceive sales commissions for portfolio management fees in respect of certain funds referred to in this publication. 
Such fees are for the use of the BSC sales channel and do not generally accrue to the investors. Where future price 
trends are presented in the context of this publication, these trends and/or the recommendations derived from them 
are based, amongst other things, on forecasts of future trends on the financial markets and corresponding simula-
tions. These forecasts and simulations are in turn based primarily on past experience and concrete historical perform-
ance data. We would like to explicitly remind you that historical performance data, forecast calculations and other 
simulations are not a reliable indicator of future trends. We can therefore give no guarantee that the forecast values 
from the calculation models will actually be reflected in fact. Fees and costs are not taken into account in the per-
formance calculation. 
Although BSC has taken steps to avoid or disclose conflicts of interest, BSC can give no guarantees in this regard. 
Therefore BSC accepts no liability for damages arising from such conflicts of interest. If the organisational or adminis-
trative measures taken by the Bank should, on the basis of reasonable judgement, be deemed to be insufficient to 
guarantee the avoidance of a risk of damage to client interests, then the Bank will unambiguously clarify the type 
and/or cause of the conflicts of interest to the client.  It impossible to rule out the possibility that a business connec-
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tion may exist between a company which is the subject of research and a company within the Sarasin Group, from 
which a potential conflict of interest could result. As a client, you will be informed of any relevant potential conflicts of 
interest in financial research distributed by the Bank. 
Discrepancies may emerge in respect of our own financial researches from the twelve months preceding publication, 
relating to the same financial instruments or issuers. 
BSC is regulated by the Swiss Financial Market Supervisory Authority (FINMA).  
Investment  
Before you make an investment, we recommend that you obtain detailed information about the product in question. 
Investments should only be made on the basis of the current prospectus. This document must not be transferred to 
persons in a country other than the country where you received said document. If persons resident in other countries 
receive this report, then they must observe the applicable sales restrictions for the products in question.  
This publication first appeared on 3rd May 2010. Updates are not envisaged. Opinions expressed in the publication 
and prices quoted can be changed at any time without prior notice. 
The entire content of this publication is protected by copyright law (all rights reserved). The use, modification or dupli-
cation in whole or part of this document is only permitted for private, non-commercial purposes by the interested party. 
When doing so, copyright notices and branding must neither be altered nor removed. Any usage over and above this 
requires the prior written approval of BSC. The same applies to the circulation of this publication. 
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